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Editorial

Statement

There are several issues
to be dealt with when
implementing a stained
glass window project,
whether it be for new
stained glass windows, res-
toration of existing
stained glass windows, or
protective covering of
stained glass windows. There is little or no
information available to assist people in
choosing a studio, specifying the scope of
work, budgeting a stained glass window
project, etc. Therefore, I have decided to
publish a newsletter in order to disseminate
information that will be both interesting and
educational with regards to restoration, de-
sign and protection of stained glass windows.

For the last sixteen years, [ have been
meeting with people on an almost daily basis
to discuss their stained glass needs. I have
discovered that the average client is unin-
formed with regards to stained glass design,
fabrication, and restoration, or has been
indoctrinated with sales rhetoric rather than
facts. As a result of this, a few years ago |
wrote a booklet entitled “Stained Glass Res-
toration--The Necessary Facts: (A compila-
tion of Answers to the Most Frequently
Asked Questions)”. The response to this
publication was so positive that [ felt I should
find another vehicle to provide this infor-
mation to as many people as possible.

Too often, | have seen the conse-
quences of improper restoration methods,
poor design work, and inappropriate protec-
tive overglazing methods. Inalmostall cases,
this was a result of the client not having
sufficient knowledge to make a prudent de-
cision. Often this is a result of the client not
taking the time to:

® gain a basic working knowledge of
stained glass

e determine what should be the scope
of work and exact specification

e thoroughly investigate studios

(check references and visit each

company to verify their capabilities)

® “shop”, and avoid decisions based on
lowest “bottom-line” price

Unfortunately, the inability of most clients to spend the time needed to do the
aforementioned things often results in poor quality work and wasted funds. The clients in
most cases are making long-reaching and often historic decisions as well as spending
thousands of dollars. There is a need to make them aware that the decisions they make
will effect architectural artwork thar will endure for centuries. The same time, effort, and
study that would go into decisions regarding choice of architectural style and materials for
the building should also go into the decisions concerning the stained glass.

This newsletter will address these issues as well as others in detail. Some areas that will
be addressed in future newsletters will be:

% Qualifying a Srudio % Guarantees

% Employee Experience 4 New Design Process

% References % Restoration Process

% Insurance % Surveys/Findings/Documentation

% Facility & Equipment % Specifications

% Security % Protective Overglaze Process

% Studio Safety % Material Specifications

% Transportation # Inspection and Maintenance Techniques

[ hope this newsletter provides you with a source of factual information and knowledge
which will be useful when planning a stained glass project.

Frederick B. Shea
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